LIFE INSURANCE PLANNING

Prudential's Life Insurance Hedge Plan

Have some of your clients taken a wait-and-see attitude towards the purchase of survivorship
life insurance coverage because of the current economic uncertainty? If so, Prudential has a
solution.

HERE'S HOW IT WORKS

STEP 1. Husband and wife each buy a convertible term policy of the same face amount. For
example, each spouse purchases a $1M term policy.

STEP 2: At some point in the future, during the conversion period, when the insureds decide it
is time to CONVERT, they can convert to a $2M survivorship policy.!

WITH PRUDENTTAL,1+1=2. BUT THATS NOT ALL!

« Non-income ear'ning spouse can qualify for the same amount of life insurance coverage
as the income-earning spouse up to a face amount of $1M. (Larger amounts are possible)

« Age last birthday pricing — 75% of the time, one of the insureds will qualify.
« No treadmill or inspection is required on either applicant.

« No MD exam for face amounts up to $10M (under age 70).

« Preferred Best underwriting available.® No limitation on underwriting classes.

CALL FOR A QUOTE TODAY

1 The conversion amount assumes that the $1,000,000 of life insurance on each spouse is still in-force at time of conversion. The conversion right is our
current practice and is not contractually guaranteed.
2 Age 0-70 MD exam required at face amount of $10,000,000 and above, age 71 and over at face amount of $2,500,000 and above.
Term Elite, Term Essential and PruLife SUL Protector are issued by Pruco Life Insurance Company in all states except New York where they are issued by
Pruco Life Insurance Company of New Jersey. Both are Prudential Financial companies located in Newark, NJ. All guarantees are based on the claims-
paying ability of the issuing company. Actual rates and availability are based on the satisfaction of our underwriting criteria.
3 Term policies must be issued Preferred Best in order to convert to a survivorship policy issued Preferred Best.
This has been prepared to assist our licensed financial professionals. It is designed to provide general information in regard to the subject matter covered. It
should be used with the understanding that we are not rendering legal, accounting or tax advice. Such services should be provided by the client's own
advisors. Accordingly, any information in this document cannot be used by any taxpayer for purposes of avoiding penalties under the Internal Revenue
Code.
Securities and Insurance Products: Not Insured by FDIC or Any Federal Government Agency. May Lose Value.
Not a Deposit of or Guaranteed by Any Bank or Bank Affiliate.

FOR INTERNAL USE ONLY. NOT FOR USE WITH THE PUBLIC.
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